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B Agenda

' ' Demo: Rapid CapEx / Investments Planning E] Q&A

Roadmap items, lab previews




Accelerators: Content and Best Practices
Content packages for industry and line of business scenarios provides best

practices, which can greatly accelerate the time-to-value to implement

Line of Business

Advanced Compliance
Reporting

Carbon Footprint Analytics
Environment, Health and
Safety

Finance

Liquidity Planning

Marketing

Procurement

Product Cost Planning
Integrated Financial planning
Rapid Financial planning
Project and Portfolio
Management

Project Budgeting & Planning
Project Staff Planning

Sales and Distribution
Sports One

Trade Management

Travel & Expense

Treasury Management for SAP
Vendor Management System
Workforce Planning

+ many more

Industry

Trading & Risk Management Analysis
Banking

Chemicals

Consumer Products

Customer Profitability Analysis
Engineering, Construction & Operations
Health Care

High Tech

Insurance

Mill Products

Mining

Oil & Gas

Professional Services

Public Sector

Higher Education and Research

Real Estate

Retail

Rural Sourcing Management

Utilities

+ many more

What’s New Content Packages
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Content Network

Ard Farty Business Content

Pariner developed comert for
rdustry and Line of Business,

5:)


https://help.sap.com/docs/SAP_ANALYTICS_CLOUD/42093f14b43c485fbe3adbbe81eff6c8/c1461ee44e3c467f971d42bbe19b65e7.html

Pre-build business content - Basic Equation
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Versatile Planning Tool (SAC)
+ SAP S/4HANA Integration (SAC Connector)
+ Financial Planning Content solution

+ Flexibility to extend

= Rapid CapEx Planning for SAP S/4HANA



Demo Rapid CapEx planning

Connected Plans — xP&A

<
«

CapEx planning Link
A

Asset input by
asset class

Project
planning by
WBS element

Useful life
Month offset Assets,
Commitment depreciations,

Spend amortization

Salvage value

Optional
Month offset

Commitment
Spend

Salvage value

Optional
depreciations

Y
Project/WBS planning
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SAP

Rapid Capital Planning & Analysis
fo SI4HANA

Financial planning
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P&L, BS,
CF Plan

P&L
dashboard




Disclaimer

The information in this presentation is confidential and proprietary to SAP and may not be disclosed without the permission of SAP.

This presentation is not subject to your license agreement or any other service or subscription agreement with SAP. SAP has no obligation

to pursue any course of business outlined in this document or any related presentation, or to develop or release any functionality mentioned therein.
This document, or any related presentation and SAP’s strategy and possible future developments, products and or platforms directions and functionality
are all subject to change and may be changed by SAP at any time for any reason without notice. The information in this document is not a commitment,
promise or legal obligation to deliver any material, code, or functionality. This document is provided without a warranty of any kind, either express or
implied, including but not limited to, the implied warranties of merchantability, fitness for

a particular purpose, or non-infringement. This document is for informational purposes and may not be incorporated into a contract.

SAP assumes no responsibility for errors or omissions in this document, except if such damages were caused by SAP’s willful

misconduct or gross negligence.

All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ materially from expectations.
Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only
as of their dates, and they should not be relied upon in making purchasing decisions.
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Planned Joule capabilities in SAP Analytics Cloud

Analytical insights, powered  Analytical @
by just ask

e.g, “What were the top 3
product sales last quarter ?”

@® Transactional Automate end-user activities

e.g., “Filter the content of my story on
Finance department”

e.g., “Simulate a 5% increase of
my sales in 2024”

e.g., “Forecast the evolution of my expenses
in the next twelve months”

Joule in SAC

Expert advice on product  Informational @,

e.g, “How can | create a calculated
dimension?”

(J Scriptihg Bring your dashboards to the next
level with auto-generated scripts

e.g, “Create a script to switch story charts
between YTD and current month”

Public This is the current state of planning and may be changed by SAP at any time. 7



The Joule Al copilot also assists planning and analytics users
Interact with your planning and analytics with Joule in SAP Analytics Cloud*

Enables planning and analytics users get work done
faster and drive better business outcomes in a

reliable way. - 7 seavatmcinn

o Corporate Overview Best Run Bikes

From natural language queries to conversational analytics S —

Compelling use cases across roles

Question disambiguation 2,112 mUSD

+243 mUSD AAct vs Bud
+13.0% AAct vs Bud

Iterative questions in context

” o O P 0B

i 2

Interact with and enrich existing content
Simulate and analyze driver impacts | e
Create and develop business plans | ey
Auto-generate scripts and code
Design new data models

Enrich metadata and semantics

public  * Planned innovation coming in 2025 This is the current state of planning and may be changed by SAP at any time. 8



Project Lumen - Stories - S/ x +

Y

demo-co-t1.master.canary.eu10.projectorca.cloud/sap/fpa/uiftenants/3e96/app.htmi#/story2&/s2/1DB82583CA8496A564B46CD1B63FAC97/?url_api=true&mode=view&...

o
-0

w [y Stories | ProjectLumen + & &

File v Edit Tools ~ Display

Sales Analysis

£ Project LUMEN

Introducing Joule in SAP Analytics Cloud

We're excited to showcase an early preview of Joule's integration into Enterprise SAP Analytics Cloud

It enables users to leverage Joule to ask Informational, Analytical. Informative, and Script related questions

Unit Expense
inms$

nmPC

2,666.42 .PC $5,643.84., $2,261.40.,

Actual - Forecast T 1,149.76 PC T 75.81% Actual - Forecast T $2,432.81 T 75.76% Actual - Forecast T $976.55 T 76.01%

Product_Category

® (Al)

Sales Analysis

Sales per Date

inms

5 135.87 13852
133.26 oEe

+0.57

+2.61

-12.52
129.41
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Al- Powered SAP Analytics Cloud Story Generation Agent

Ability to automatically transform
from raw data, business context, and
user queries into coherent, insightful
data-driven intelligent applications,
delivering actionable insights in an
organized and user-friendly format

= Ad-hoc Intelligent Applications/SAC
Stories generation based on

» Reusable composites or
= Visualizations from Just Ask
- Adapts with personalized profile

- Enable analytics and planning
scenarios

PUBLIC

Create Story

Define your goal

2. Review Outline

LABS PREVIEW
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Realizing our vision by bringing together applications, data, and Al

SAP brings all components together to lead the way into the next era of enterprise management

Public

SAP
Business Al

Joule
SAP Foundation Model
SAP Knowledge Graph

LAUNCH Q1 2025

SAP Business

Data Cloud

One semantical layer
Data products

SAP applications

powered by SAP Business
Technology Platform

Joule
as the new super orchestrator across end-to-end processes

2 7

D 2 J—
Finance agents Analytics agents CX agents
4+ > &

Supply chain agents HR agents

SAP Knowledge Graph

Finance Supply chain HR Spend
data products data products data products data products

Semantically aligned SAP and non-SAP Data Products

- -~ 4

Human capital
management

Financial
management

Supply chain
management

Spend
management

30%

efficiency
increase

Spend agents

CX
data products
N 360°
& databricks
a Non-SAP applications

with structured and

Customer unstructured data

experience

Unrivaled
Al

Al embedded in
business processes

Unmatched
Data

100% accurate and
secure business data

Unparalleled
Applications

Integrated Suite across
SAP & non-SAP apps
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Transform planning from periodic manual task to pro-active automated

steering
Planning Al agents

< w@swnes‘ Business Plan Review_20250515... v 1¥ ® @ P e ©] g

File v Editv Tools v Display v | PublishData| v ) v Business Plan Review Q  Edit Vview

E! Y Business Performance Review

Overview Sales Revenue Cost of Goods Sold Gross Profit Gross Margin %

‘The total Sales Orders (YTD) of 1825 units is 20 percentage higher than the forecast (1520), and a 32
percentage increase over the previous week. This is an unusual increase in sales orders which might lead to

= Al agents will contlnuously monitor ! $27 Million (0%)  $17 Million (-9%)  $10 Million (+21%)

generic and specialized news outlets

LABS PREVIEW

Plan Review Analysis and Insights Risk Analysis V&? Details

= Multiple Al agents will research, analyse,
reason, and propose scenarios

M Acwal  [JPian s00M
7
companies' input costs, especially for raw materials like steel and aluminum, as well as components
E sourced from Canada, Mexico, Europe, and Asia, leading to higher production expenses. For e-bike
manufac ... Show Mor
. . Risk 2
= Al agents will allow to reduce the time -s
2
i | Infationary pressuires and increased labor rates are diving up materal and labor costs, dirctl increasing
-_| -:]_ the Cost of Goods Sold (COGS) and reducing Gross Profit margins.
.
spent to assess the in 1pact of events

Risk 1
Retailatory Tarifs and Regional Trade Agreements Shifts

The recent U.S. tariff increase to 25% on imported goods has significantly raised manufacturing

Risk 3
Softening Sales Volume in Key Markets Medium

M °ce Forecasted declines in US retail sales (0.0% m/m from 1.4%) may reduce Sales Volume, directly impacting
significantly

Net Revenue M Acwal B increase Il Decrease

Stockholm
Rate Increases Due P Tensions Potential
Sales Revenue:The 7.14% growth in revenue is driven by an increase in product sales, particularly in high-
icl M £nd hicycles i acceserlesi. ue 10, seasonal de mand nd cliecthve. marketing cameaign. Rising fuel costs or trade route disruptions (linked to tariffs) could increase Transportation Rates, further
) 4* How can | improve my revenue inflating COGS.
= ecCisions Can pe taken raster reaucin T e
oty GERMANY

Expense Management:The overall Operating profit i high in Q1 due to a new agreement between OAG Risl
FRANGE Mian and 3nd pary vendor suppler. Economic Downturn Impacting Sales Revenue Potential

. .
4" Show departments with the highest expenses last year

o " affecting Sales Revenue long-term.
Profitability:Despite a slight decline in operating and net margins, the company remains profitable with an
EPS of 5.26%

Baghdad

Cash Flow:The positive operating cash flow indicates healthy business operations.Investments in store
expansions an equipment sugget future growth potential

Conclusion and Recommendations:Focus on maintaining revenue growth by expanding the product
range and enhancing customer experience.

Continue monitoring operating expenses, particularly in marketing, to ensure they contribute to .
> LEGENDS Show More
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w SAP Analytics Cloud

Hello, Mr. Handel
May 15, 2025

Today Catalog Favorites Shared With Me

Just Ask | Powered by Al

Access quick insights about your data

® v | + | Askaquestion

Learn about SAP Analytics Cloud

Explore our guided learning paths and resources to get started

Learning Journeys

Develop role-specific skills
with free courses and self-
directed learning modules.

Interactive Tutorials

Learn specific workflows
through guided examples
and interactive exercises.

Learn

Need more help? Search Help Documentation

E] Video Tutorials

1 need help with...

Resources
Stay informed with helpful resources

SAP Analytics Cloud Business Content
Explore templates and sample datasets

Release Updates
Learn about new features and functions

B E

Roadmap Explorer
Prepare for upcoming updates

SAP Analytics Cloud Community
Explore and share best practices

Help Documentation
Learn about SAP Analytics Cloud

Custom Widget Samples

Build your own widgets and custom add-ons

IEBBE

Calendar Highlights 00

Due Soon (3)

[E] SAP Sapphire 2025 In an hour
[E] SAP Sapphire Keynote In 2 hours
=] Financial Review Q2 In 4 days

Go to Your Calendar

Quick Actions

Create General
Task

Create Canvas

Stories Eig Calendar @

Create Simulation

Create From a Data
Source

Data Analyzer @

Compass







Thank you.

Contact information:

Jonas Saltin
Jonas.Saltin@sap.com

=¥ Bring out your best.

© 2025 SAP SE or an SAP affiliate company. All rights reserved. See Legal Notice on www.sap.com/legal-notice for use terms, disclaimers, disclosures, or restrictions related to this material.
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